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OUR PHILOSOPHY
At Strategic Wealth Planning, Inc., we entirely
believe in the power of individual choice. After
all, it was that same power that founded our firm!

When you go to a financial professional with a famous
Wall Street name, you don’t necessarily get that
choice. While many big name firms offer quality
investment products, the ones that a financial
professional can offer may be chosen by people who
don’t know you. These firms also may impose sales
quotas on the financial professional helping you. In
other words, your investment choices may be limited
choices, and there may be hidden agendas. We don’t
think that’s the right way to do business.
Here’s what we think is the right way to do business:
• Care for our clients in the way we’d want for
ourselves. We founded Strategic Wealth Planning
to be the kind of place where we’d want to be
clients, if we didn’t already work here! We’d want
to be respected, informed, and heard. We don’t
expect our clients to demand any less.
• Know our clients and their goals. We
understand that investing is more than just a
numbers game. There’s emotion involved as
well. People assign different values to money
and approach investing for many reasons. The
so-called best investments aren’t necessarily the
best for everyone. When we first get to know each
other, we’ll ask you a lot of questions so that we
can learn about you as a person, and we’ll tailor
your investments accordingly. We want to be just
as excited about your dreams as you are.

• Treat clients like people, not like portfolio
balances. One thing you’ll notice about our firm is
that we’re friendly. Down to earth. Good listeners.
Having been in the business a long time, we’ve
encountered this mix of attitudes—and a whole lot
of market cycles (both good and bad!). We’ve got
a lot of perspective that can help keep you on an
even keel through the ups and downs.
• Empower clients to feel confident about their
decisions. You don’t have to know the difference
between a REIT and a UIT when you come to
see us. We’re happy to explain it to you if you’re
curious. If you’re not, that’s okay, too. Some
clients want to take more of a hands-on role in
the investment process; others want nothing to do
with it. Either way, our goal is to make sure you
sleep easily at night, secure in the knowledge that
your money is working effectively for you.
• Practice time-tested financial approaches. At
Strategic Wealth Planning, we follow prudent
financial principles. We treat your money
responsibly. As your needs or financial picture
changes, we’ll work with you to adjust your course
of action accordingly. We monitor your portfolio’s
performance so you don’t have to worry.
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STRATEGIC WEALTH PLANNING, INC.
Vision Statement

Mission Statement

To improve the quality of your financial well-being

Our mission is to help our clients meet life’s complex
financial challenges. We resolve issues relating to:

History

Our firm was founded with a mission to provide
the best possible financial services. We pride ourselves
on our ability to offer guidance on more than
investments and insurance. We are comprehensive
wealth consultants, focusing on everything from
coordinating and managing your retirement income
to estate planning. Our client-first philosophy dictates
that we develop a customized plan designed to pursue
your objectives. Using a team approach that grows out
of strategic affiliations with legal and tax professionals,
we seek to make your financial goals a reality.
Our relationship with Commonwealth Financial
Network, one of the most respected independent
broker/dealers in the nation, gives us invaluable back
office support.
®

Professional Financial Services Help

Our well-trained team of specialists can help meet all
of your wealth management needs. Each team
member has an area of expertise. We strive to keep up
with the constantly changing financial and insurance
industries through extensive continuing education
programs. So, you can feel comfortable that all of your
financial needs can be met by our organization.

• Accumulating wealth through asset allocation
• Business succession strategies
• College planning
• Distributing income in retirement—after the
last paycheck
• Life, long-term care, disability, and other
insurance gaps
• Setting up trusts, wills, charitable gifts, private
foundations, and other areas related to
estate planning
• Taxation reduction
As independent financial professionals, we strive to
develop, implement, and review a plan that targets
your needs and goals even when they change over
time. While the markets might be unstable, our service
will never falter.
Our goal is to pick the best products for your
particular circumstances and to propose cost-effective,
tax-efficient solutions for all of our clients.
Your success is our objective! Service is our
top priority.
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EDWARD L. BAYARSKI, CLU, ChFC, CFP,® PRESIDENT,
ACCREDITED INVESTMENT FIDUCIARY®

Ed Bayarski, is a graduate of
Seton Hall University with a
Bachelor of Arts degree in
Economics. He currently holds
the CERTIFIED FINANCIAL
PLANNER™ certification,
and the Chartered Financial
Consultant ®, Chartered Life
Underwriter®, and Accredited
Investment Fiduciary®
professional designations. In addition, Ed holds
FINRA Series 7, 24, 63, 65 registrations and is an
Investment Adviser Representative of Commonwealth
Financial Network®. Ed also holds licenses for life and
health insurance.

During his career, Ed has served on the Board of
Directors of the Northern New Jersey chapter of the
Society of Financial Service Professionals (SFSP) and
the Estate Planning Council of Bergen County.

JOHN BAYARSKI, CFP,® CRPS,® VICE PRESIDENT
John Bayarski is a graduate
of James Madison University
with a Bachelor of Business
Administration degree. He
holds FINRA Series 7 and 66
securities registrations and
is an Investment Adviser
Representative of

Commonwealth Financial Network.® In addition to
these registrations, John has earned the Chartered
Retirement Plans SpecialistSM designation, is a
CERTIFIED FINANCIAL PLANNER™
Practitioner, and also holds licenses for life and
health insurance. As vice president, John assists
clients with organizing their financial affairs and
developing comprehensive plans for achieving their
personalized goals.
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DEFINING THE WEALTH MANAGEMENT PROCESS
Intelligent investors often ask, “What is your
wealth management process?” When it comes
to managing our clients’ assets, we adhere to a
proven system.

• Present an Action Plan
Depending on your situation, we will draft a
financial plan that may include an Investment
Policy Statement, a thorough retirement income
plan, or a detailed action plan.

Below is an overview of our six-step process.

• Implement the Plan
At this stage, we will make the investment decisions
on a product level: Which mutual funds should
you buy? Which insurance policy is best for you?
What sort of annuity fits best with your situation?

• Establish Client and Financial
Consultant Relationships
The goal here is to get to know you. We will ask you
for relevant financial data, assess your risk tolerance,
and determine your financial goals and needs. All
future decisions in the Wealth Management process
will stem from this information.
• Gather Data
We will identify your principal needs and work with
you to prioritize both short- and long-term goals.
• Analyze Current Positions
In an “observations meeting,” we will assess your
current accounts and policies, looking closely for
gaps or inconsistencies.

• Ongoing Review and Reporting
The final step in the Wealth Management process
involves the ongoing monitoring of your portfolio.
As time goes on, we will ensure that your assets
remain diversified and that your objectives stay on
track. Diversification does not assure a profit or
protect against a loss in declining markets.
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WEALTH MANAGEMENT
As you strive to grow your personal net worth, the
financial challenges you face become increasingly
complex. While some investors have a long-term
strategy in place to grow their assets and manage
risk within their portfolios, many do not have
strategies for dealing with the tax implications
that result from the distribution and transfer of
the assets they have worked so hard to accumulate.

Capitalizing on opportunities to preserve, grow,
and transfer your wealth requires the sophisticated
guidance of a professional who knows and understands
your long-term financial goals.
As an Investment Adviser Representative of
Commonwealth Financial Network®, I have the ability
to offer wealth management services that address the
complex financial planning issues that many of my
clients face. Commonwealth’s Wealth Management
program provides me with the infrastructure to offer
you a comprehensive array of services to help plan and
manage your wealth.
For the phases of your financial life

Wealth management refers to the coordination of
various strategies that encompass all phases of your
financial life, from the accumulation of assets, to
risk management, to tax strategies, to retirement and
estate planning.
The easiest way to conceptualize wealth management
is to think of it as the logical transitions of your
financial life:
• The accumulation of wealth. Construction of
a solid, financial base sufficient to pursue your
financial objectives.
• The protection of wealth. Creation of a strategy
aimed at preserving your assets from erosion due
to unexpected expenses, inflation, market decline,
and taxes.

• The tax-advantaged distribution of wealth
during life. Development of a sophisticated tax
management plan to enhance your asset base by
minimizing your tax burden and allowing you to
distribute your assets according to your wishes.
• The tax-advantaged distribution of wealth at
death. Planning for the controlled distribution of
your assets at death—to whom you want, when
you want, and at the lowest possible cost.
Strategies for complex issues

 ealth management planning seeks answers to those
W
tough economic questions and decisions that come
with modern living. Commonwealth’s Wealth
Management program divides these issues into six
modules—each focusing on a different area of your
financial life:
• Accumulation addresses your individual needs,
asset allocation, and the suitability of different
types of securities in light of your goals and risk
tolerance. Accumulation strategies help to ensure
that your investment portfolio remains closely
aligned with your overall financial goals as you
continue to build your asset base.
• Risk management works to minimize financial
and other losses potentially associated with risks to
your assets, business, or health. Some examples of
risk are personal and professional liability, business
ownership, property loss, and catastrophic illness
or disability. Your first line of defense is to identify
your sources of risk and then to either avoid or
minimize the major exposures.
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Wealth Management continued

• Retirement planning involves evaluating
your current financial status and creating an
accumulation strategy that will help to ensure
your desired retirement lifestyle. Because your
retirement years can span decades, retirement
planning generally dominates other financial
goals. A successful plan put into place during the
wealth-building life span should address ways to
maximize growth and tax-efficient distributions,
as well as how to leave retirement assets to the
next generation.
• Taxation considers the tax implications of
individual, investment, or business decisions,
usually with the goal of minimizing tax liability.
While decisions are rarely made solely on their tax
impact, you should have a working knowledge of
the income or estate tax issues and costs involved.
• Business planning focuses on issues specific
to business owners and shareholders. For most
business owners, the business is their most
significant asset, and the financial success of
that business has an immediate impact on the
economic security of the family. Without proper
planning, you may have difficulty tapping the
value of your business to support your retirement,
or your family may lose the value of the business
at your death.

• Estate planning creates a master plan for the
management of your property during life and the
distribution of that property at death. For most
people, estate planning gives you more control
over your assets during your lifetime, provides care
when you are disabled, and allows for the efficient,
low-cost transfer of wealth at your death.
While not all of these modules will apply to your
situation, we believe that identifying and addressing
those that are pertinent will help you to better manage
your financial future.
Planning for the long term

No matter what your level of wealth, working closely
with a trusted professional who knows and understands
you can help you target your goals. Working together,
we can help you simplify the complexities of your
financial life by focusing on your wealth in a systematic
way and implementing a plan that will benefit you for
the long term.
Commonwealth Financial Network® does not provide
legal or tax advice. You should consult a legal or tax
professional regarding your individual situation.
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ONLINE ACCOUNT ACCESS
Our advanced client website, Investor360°,®
illustrates account information, such as account
balances, positions, and activity, as well as provides
secure access to documents and statements,
whenever you want it—24 hours a day, 7 days a
week, 365 days a year.

Because Investor360° is web-based, you can access
your account information at your office, at home,
or anywhere you can get an Internet connection.
Investor360° works with today’s most popular Internet
browsers, including Internet Explorer, Firefox, Safari
(for Macintosh), and Chrome.

Activity details all your account activity, such as buys
and sells, dividends, and adjustments, and allows you
to view realized gain/loss information. Smart filters
make it easy to drill down into an activity to find what
you are looking for.
Statements & Confirms are available electronically,
and you can save yourself from extra paperwork (and
help the environment) by signing up for e-delivery of
these items.

Also, our mobile app makes it easier for you to view
your account information on the go. You can download
the app directly from the Apple App Store (for Apple
devices) or Google Play (for Android devices). Just
search for “Investor360” and follow the prompts
to add the app to your smartphone or tablet.
Here are some of the features you may find most useful:
Overview displays your accounts and their current
values, as well as a summary of activity, asset allocation,
and a historical chart of balances.
Holdings shows all your holdings at various levels
(e.g., by asset and by asset category), with the option
to group them by account or by securities held across
all accounts. You can also export data directly to Excel.

Access all your account information 24 hours a day, 7 days a week,
365 days a year.
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INDEPENDENCE MEANS GREATER FREEDOM FOR ALL
In the highly regulated securities industry, multiple
federal and state entities provide oversight of the work
financial advisors do on behalf of investors. The types
of services an advisor provides carry a corresponding
requirement to affiliate with an appropriate firm or
entity to ensure compliance with the rules governing
those services. But we have many choices of whom to
affiliate with and which business model we want to
follow. The fact that we’ve chosen to work with
Commonwealth Financial Network,® a Registered
Investment Adviser–broker/dealer, provides some key
advantages to you:
• Our firm remains free to act in your best interest
and to help you follow the best course of action
to meet your financial goals. We can make
recommendations to you without any pressure to
promote proprietary products or strategies. It’s a

model that differs from that of some other types of
financial firms whose advisors are accountable not
just to their clients, but also to the parent company
that employs them.
• Because Commonwealth is independently owned
and managed, the firm is able to allocate resources
toward whatever is in the best interests of its
financial advisors and their clients, not shareholders.
• Fidelity Clearing & Custody SolutionsSM (FCCS)1
provides clearing, custody, and other brokerage
services to Commonwealth through National
Financial Services LLC (NFS). Like Commonwealth,
NFS is an industry leader with a long and stable
history of customer service excellence. We have
the utmost confidence in the proficiency with
which NFS handles every trade, statement, report,
and myriad other transactions for millions of
clients—and we believe that you can as well.

REGULATORS
(FINRA, SEC, state securities divisions)

COMMONWEALTH FINANCIAL NETWORK
(Registered Investment Adviser–broker/dealer;
processes investment business of affiliated advisors)

NATIONAL FINANCIAL
SERVICES LLC (NFS)
Fidelity InstitutionalSM provides clearing,
custody, and other brokerage services
to Commonwealth through NFS

YOUR ADVISOR

YOU

Fidelity Clearing & Custody SolutionsSM (FCCS) is an independent company, unaffiliated with Commonwealth. FCCS is a service provider to
Commonwealth and provides clearing, custody, and other brokerage services to Commonwealth through National Financial Services LLC (NFS),
member NYSE, SIPC. 812041.1.0

1
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NATIONAL FINANCIAL SERVICES LLC
The company behind the scenes of every
trade and statement

Fidelity Clearing & Custody Solutions® (FCCS)*
provides clearing, custody, and other brokerage services
to Commonwealth Financial Network® through
National Financial Services LLC (NFS). You can feel
confident that much of the critical trade processing,
clearance, client reporting, and systems work that backs
your investment professional is performed by
an industry leader. NFS processes tens of thousands of
transactions for millions of investors like you every
day. NFS has the vision and resources to provide you
with innovative services for years to come.
Strength, knowledge, leadership, experience

Your advisor can deliver substantial benefits from the
important service relationship that Commonwealth
maintains with NFS. Knowing that every investor’s
account is serviced with the commitment and

resources of an industry leader allows us to focus on
what we do best: providing the personalized guidance
and comprehensive investment services you need to
pursue your goals.

*Fidelity Clearing & Custody Solutions® (FCCS) is an independent company, unaffiliated with Commonwealth. FCCS is a service provider to
Commonwealth and provides clearing, custody, and other brokerage services to Commonwealth through National Financial Services LLC (NFS),
member NYSE, SIPC. [eReview 815168.1.0]
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INTRODUCTION TO COMMONWEALTH
Just as you’re free to choose the advisor you believe
is best suited to help you meet your objectives, our
firm benefits from the same freedom in selecting a
firm to help us serve you. The partner we chose to
help us help you pursue your goals is Commonwealth
Financial Network,® the largest privately held Registered
Investment Adviser–independent broker/dealer in the
country, with more than $161 billion in total assets*
and approximately 1,950 affiliated advisors.*

• Integrated technology. Commonwealth’s
technology platform gives us a truly comprehensive
view of your complete financial life, all in one
place. This enables us to efficiently and easily
review your financial situation, make updates and
changes, and keep you apprised of your status
through user-friendly web-based systems. A client
portal allows you to see much of the same
information we see online.

As a 100-percent management-owned firm,
Commonwealth is not beholden to shareholders, stock
prices, or a parent company. The firm can focus on a
much longer time horizon than a public firm can and
is free to invest in the kind of infrastructure, scale, and
support that helps us maintain our own independent
status—and allows us to focus exclusively on what
benefits you most.

• Breadth of expertise. Commonwealth’s team
includes more than 45 staff with CFA,® CFP,®
ChFC,® and JD credentials, as well as niche-qualified
specialists with experience spanning estate planning,
taxation, risk management, business planning, and
retirement planning. So however complex your
needs, we can tap into the capabilities of some of
the most knowledgeable people in the industry to
provide solutions that align with your goals.

The client-centric values we share with Commonwealth,
coupled with the firm’s continually expanding resources,
mean we’re all working toward the same goal: to
provide you with the exceptional guidance, products,
and service you want and deserve. This includes:
• Investment choice. Commonwealth offers us
robust, independent market research and a wide
universe of third-party investment options—from
individual stocks and bonds to mutual funds,
exchange-traded funds, alternative investments,
managed accounts, and retirement plans. Our access
to Commonwealth’s expert, impartial guidance
and a diverse range of products helps ensure that
we remain free to operate in your best interest
and to make recommendations based on your
financial objectives, personal investment style,
and risk tolerance—without pressure to promote
proprietary products or strategies.
• Responsive service. Commonwealth’s business
model centers on delivering indispensable service
at every level of the organization—so that we, in
turn, can do the same for you. The firm’s 2.1:1
advisor-to-staff ratio* is one of the best in the industry,
which means that Commonwealth staff members
stand ready to respond to our needs promptly and
execute transactions quickly and efficiently.

• Access to top management. Commonwealth
delivers the scale and breadth of resources that
are typically available at bigger, publicly held
firms—but with more personal service. The firm’s
uncommon approach gives us regular access to its
12 managing partners, who have an average tenure
of 25 years. Access to this depth of knowledge
translates into better, faster, more informed
decisions for you.
• Business consulting. Commonwealth offers us
complimentary in-house support to help us optimize
our efficiency and ensure that our business model
enables us to most effectively respond to your needs.
• Compliance support. We also benefit from
legal and regulatory guidance to help us ensure
that your investments—and our firm’s business
practices—are in compliance with the industry’s
myriad rules and regulations.
These are just a few of the ways the firm goes above and
beyond what most broker/dealers do, and why we feel
so strongly about our partnership with Commonwealth.
*As of December 31, 2018
Commonwealth is a member of the SIPC, which protects securities
customers of its membership up to $500,000 (including $250,000 for
claims for cash). An explanatory brochure is available on request or
at www.sipc.org.
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COMMONWEALTH FAST FACTS
Founded

1979

Supports

1,933 financial advisors1

Commonwealth Staff

9131

Office Locations

Waltham, Massachusetts
San Diego, California

Ownership

100% owned and controlled
by 12 managing principals

Revenues

$1.425 billion1

Total Account Assets

Approximately $161 billion1

Clearing and Custody Fidelity Clearing &

Custody Solutions®2

1

Recognition

Commonwealth received the highest advisor overall
experience score among the “Big Players” in the
independent broker/dealer space, as reported by
Wealth Management3 in May 2019.
The company also has been recognized 41 times as
one of the Best Places to Work by the Boston Globe,
Boston Business Journal, San Diego Business Journal,
U-T (Union-Tribune) San Diego, and Computerworld.
This includes #1 Best Place to Work designations
in the midsize category from both the Boston Business
Journal and the San Diego Business Journal (2005,
2009, 2013).

As of 12/31/2018

2

Fidelity Clearing & Custody Solutions® (FCCS) is an independent company, unaffiliated with Commonwealth. FCCS is a service
provider to Commonwealth and provides clearing, custody, and other brokerage services through National Financial Services LLC (NFS), member
NYSE, SIPC. 812039.1.0

Wealth Management, “Advisor Satisfaction in IBD Space Remains High,” May 2019

3
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INVESTMENT MANAGEMENT AND RESEARCH TEAM
Commonwealth’s Investment Management and Research consultants work with us to ensure that
you always receive the highest level of prudent investment advice. Team members apply their expertise
to asset allocation recommendations and advanced portfolio construction while delivering timely insight
on market opportunities and investment performance—all so that you can be confident you’re offered
the products and strategies to best satisfy your goals. Learn more about the team below.
BRAD MCMILLAN, CFA,® CAIA, MAI
Managing Principal,
Chief Investment Officer

Brad started at Commonwealth
in 2006. As managing principal,
chief investment officer, he oversees
Commonwealth’s investment and
asset management groups, chairing
the investment committee and acting as the primary
spokesperson for the firm’s investment divisions.
Brad is a frequent commentator on the financial
markets, U.S. economic policy, and the global
economy for a range of national media outlets.
He also acts as a key consultant for advisors and
clients when markets get difficult. Brad maintains
a daily blog, The Independent Market Observer, and
is a regular contributor to Forbes. He also is a frequent
guest speaker at industry conferences.
Brad’s professional qualifications include designated
membership in the Appraisal Institute (MAI), the
CFA Institute, and the CAIA Association. Prior to
joining Commonwealth, he founded several companies.
He has an undergraduate degree from Dartmouth and
graduate degrees from MIT and Boston College.

BRIAN PRICE, CFA®
Senior Vice President,
Investment Management
and Research

As senior vice president, investment
management and research, Brian
manages the Research team, as well
as oversees the asset allocation, fund
selection, and overall management of Commonwealth’s
Preferred Portfolio Services® Select program.
In addition to holding his FINRA Series 7, 63, and 65
securities registrations, Brian is a Chartered Financial
Analyst® (CFA®) charterholder. He graduated from
Georgetown University with a BA in American
government. Prior to joining Commonwealth,
Brian worked for Bernstein Investment Research &
Management as a senior financial advisor associate.
PETER ESSELE, CFA,® CAIA, CFP ®
Vice President, Investment
Management and Research

As vice president of the Investment
Management and Research team,
Peter oversees asset allocation, fund
selection, and overall management
of Commonwealth’s discretionary
platform, Preferred Portfolio Services® Select.
Peter is a Chartered Financial Analyst® (CFA®)
charterholder and holds the Chartered Alternative
Investment Analyst (CAIA) designation, the
CERTIFIED FINANCIAL PLANNER™ professional
certification, and his FINRA Series 7, 24, 31, 53,
and 66 securities registrations. He is also a member
of the Boston Security Analysts Society. Peter graduated
from Union College, where he earned
a BS in industrial economics. Prior to joining
Commonwealth, he held positions at Albany
International and Kestner Engineers.
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Investment Management and Research Team continued

CHAD LAFAUCI, CFA,® CAIA
Vice President,
Alternative Investments

As vice president, alternative
investments, Chad is responsible
for analysis, approval, and ongoing
monitoring of all alternative
investment products (e.g., private
equity, private credit, hedge funds, real estate,
infrastructure, and commodities). In addition,
he trains and educates Commonwealth advisors
through print and web-based media.
Chad graduated from Bates College with a degree in
economics, is a Chartered Financial Analyst® (CFA®)
charterholder, and holds the Chartered Alternative
Investment Analyst (CAIA) designation and his
FINRA Series 7, 24, 63, and 65 securities registrations.

BRIAN MCCORMICK, CIMA®
Manager, Investment
Management and Research

As a manager within the Investment
Research team, Brian is responsible
for manager evaluation, selection,
and dissemination of research in
the small- and mid-cap asset classes.
He is also responsible for research and due diligence
on exchange-traded funds (ETFs).
In addition to holding his FINRA Series 7, 24, and
63 securities registrations, Brian holds the Certified
Investment Management Analyst® (CIMA®)
designation. He earned a BS in management
from Quinnipiac University. Prior to joining
Commonwealth, he held positions at Signator
Investors and Putnam Investments.

JIM MCALLISTER, CFA ®
Director, Equity Research

Jim oversees the Equity Research
team, which assists advisors with
ongoing due diligence and analysis
of equity-based mutual funds,
exchange-traded funds, separately
managed accounts, and individual
securities. Jim also manages the Preferred Portfolio
Services® Select Equity Income SMA models.
In addition to earning a BS in finance from
Lehigh University, Jim is a Chartered Financial
Analyst® (CFA®) charterholder. Prior to joining
Commonwealth, Jim was a fundamental equity
research analyst for Loomis, Sayles & Co. and
a research analyst at State Street Global Advisors
in the U.S. active quantitative group.
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COMMONWEALTH’S RETIREMENT CONSULTING SERVICES TEAM
Commonwealth’s Retirement Consulting Services team provides us with all the support we need to help
you meet all of your responsibilities as a plan sponsor. Whether it’s plan design, regulatory and legislative
guidance, investment product due diligence, or participant education and advice—you can feel confident
that you have the specialized guidance you need and your participants have the investment options and
overall value they expect and deserve. Learn more about the team below.
KAREN DISTASIO
Vice President, Retirement
Consulting Services

Karen joined Commonwealth in
June 2017 as director of the
Retirement Consulting Services team.
In March 2019, she was promoted to
vice president. In this role, she leads
the Retirement Consulting Services group and drives
initiatives to ensure that our advisors have the
highest-quality products, services, and support
available to compete in the retirement
plan marketplace.
Karen has more than 20 years of experience in the
financial services and retirement plan industry. She
has held various marketing and business development
roles at Fidelity Investments, Putnam Investments,
New York Life Retirement Plan Services, and, most
recently, John Hancock Retirement Plan Services.
Karen attended Smith College and graduated from the
University of Massachusetts Amherst with a bachelor’s
degree in business administration and a concentration
in marketing. She holds her FINRA Series 6 and 63
securities registrations.

THOMAS CRUTCHFIELD,
CFP,® AIF,® PPC,® CPFA
Manager, Business
Development Consulting

Thomas joined Commonwealth in
April 2012 and currently manages
Commonwealth’s Retirement
Consulting team, which provides
on-demand expertise and strategic business support for
Commonwealth advisors. Thomas also plays a key role
in the overall advancement of Commonwealth’s core
retirement business through strategic business planning
and collaboration with service provider firms.
Thomas started his career in 1987 as a retirement plan
advisor and has since held various client-facing and
management positions with Putnam Investments,
Fidelity Investments, Diversified Investment Advisors,
and New York Life, focusing on client strategy and
product management. Thomas previously served as the
director of financial planning programs at Merrimack
College, where he managed all aspects of the
CERTIFIED FINANCIAL PLANNER™
curriculum. He graduated from the University of
Houston with an MS in finance and holds the
CERTIFIED FINANCIAL PLANNERTM professional
certification, as well as the Accredited Investment
Fiduciary® (AIF®), the Professional Plan Consultant®
(PPC®), and the Certified Plan Fiduciary Advisor
(CPFA) designations.
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Commonwealth’s Retirement Consulting S ervices Team continued

STEVE KOCHIS, CRPS,® AIF®
Manager, Retirement
Consulting Services

Steve joined Commonwealth in
April 2003 as a transfer of assets
analyst. In his current role as
manager, retirement consulting
services, Steve manages all
department workflow and oversees the team of
IRA consultants. In addition, he is responsible for
the strategy and execution of the department’s policies
and procedures, as well as for enhancing workflow
and overall service delivery.
Steve graduated from the University of Massachusetts
Amherst with a degree in history and holds
the Chartered Retirement Plan SpecialistSM (CRPS®)
designation and his FINRA Series 7, 24, and 66
securities registrations.
JOHN PETERS, CFP,® AIF,® PPC™
Manager, Retirement
Plan Marketing

John joined Commonwealth in
March 2011. In his current role as
manager, retirement plan marketing,
he focuses on developing and
enhancing market strategy, campaigns,
and communication programs to support
Commonwealth advisors working with clients who
offer qualified retirement plans and IRAs.
Prior to joining Commonwealth, John worked at
a leading retirement advisory practice, where he
was actively involved in sales, marketing, and
client service to plan sponsors nationwide. He
graduated from Emory University and holds
FINRA Series 7, 63, and 65 securities registrations,
the CERTIFIED FINANCIAL PLANNERTM
professional certification, and the Accredited
Investment Fiduciary® (AIF®) and Professional Plan
Consultant (PPC™) designations.

MATHEW POWERS, CFA,® AIF®
Manager, Retirement Consulting
Investment Services

Mathew joined Commonwealth in
September 2014. In his current role as
manager, retirement consulting
investment services, he directs
Commonwealth’s plan investment
services, including the firm’s 3(38) fiduciary plan
service, PlanAssist Investment Management. He also
manages the Retirement Plan Investment
Recommended List and acts as a liaison for retirement
plan advisors who have questions or issues regarding
investment oversight practices.
Prior to joining Commonwealth, Mathew worked at
Fidelity Investments, BNP Paribas, and Loomis, Sayles
& Co. Mathew has a master’s degree in investment
management from Boston University and a bachelor’s
degree in information management from Syracuse
University. He is a Chartered Financial Analyst® (CFA®)
charterholder and holds the Accredited Investment
Fiduciary® (AIF®) designation.
DAN COLLINS, AIF®
Retirement Marketing
Program Manager

Dan joined Commonwealth in
December 2012 as a retirement
sales consultant and later became
a business development consultant.
In his current role as retirement
marketing program manager, Dan oversees the creation
of retirement‑centric marketing collateral, including
employee engagement campaigns, and the overall
marketing strategy for the department.
Over the course of his 17 years in the retirement
plan industry, Dan has been exposed to all facets
of retirement plans, holding roles in business
development, ERISA compliance, and relationship
management. Prior to joining Commonwealth,
Dan worked for firms such as MFS Investment
Management, Sun Life, and The Hartford. Dan
attended Eastern Nazarene College and Bridgewater
State University and holds the Accredited Investment
Fiduciary® (AIF®) designation.
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Commonwealth’s Retirement Consulting S ervices Team continued

MICHAEL GERACI, AIF,®
CRPC,® CIMA®
Senior Product Manager,
Retirement Consulting
Investment Services

Michael joined Commonwealth in
February 2014 as a retirement sales
consultant. In his current role as
senior product manager, he manages the due
diligence process for Commonwealth’s Retirement Plan
Investment Recommended List, which serves as a key
resource to the firm’s advisors. He also works on the
PlanAssist Investment Management program by
performing manager due diligence and
investment selection.

Prior to joining Commonwealth, Michael worked at
John Hancock and Fidelity Investments. He holds
FINRA Series 6, 7, and 63 securities registrations; the
Accredited Investment Fiduciary® (AIF®), Chartered
Retirement Planning CounselorSM (CRPC®), and
Certified Investment Management Analyst® (CIMA®)
designations; and a Massachusetts life/variable
insurance license. Michael graduated from the
University of New Hampshire with a BA in political
science and from Brandeis University International
Business School with an MS in finance. He also earned
a certificate in executive leadership from Vanderbilt
University’s Owen Graduate School of Management.
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COMMONWEALTH’S ADVANCED PLANNING CONSULTANTS
The Advanced Planning team is our expert resource for wealth management and financial planning
strategies that address your complex financial situations. Team members can research technical issues
and coordinate the expertise of other Commonwealth specialists to help us provide you with nuanced
customized solutions, from risk management and investment taxation to charitable giving, estate planning,
executive benefits, concentrated stock, and more. Additional information about the team is provided below.
JUSTIN DUFT, JD, CFP,®
CLU,® ChFC,® CLTC
Director, Advanced Planning

Justin joined Commonwealth in
June 2007. As director of advanced
planning, he is responsible for the
strategic direction of the department,
as well as providing a resource
for advisors on issues involving trust, estate, tax,
charitable, social security, business, insurance, and
education planning.
Justin has a JD from New England Law Boston,
with a focus on estate, trust, and tax law; an MS
in financial services from The American College of
Financial Services; and a BS in business administration
from Northeastern University. He holds Massachusetts
life, accident, and health insurance licenses; the
CERTIFIED FINANCIAL PLANNER™
professional
certification; the Chartered Life Underwriter® (CLU®),
Chartered Financial Consultant® (ChFC®), and
Certified in Long‑Term Care (CLTC) designations;
and his FINRA Series 6, 7, 24, and 63 securities
registrations. Prior to Commonwealth, Justin worked
for Renaissance Insurance Group as a marketing
representative and held positions with John Hancock
and Ernst & Young.

HEATHER ZACK, JD, LLM, CAP®
Team Lead, Advanced Planning

Heather joined Commonwealth in
June 2011. In her role as team lead,
she acts as a resource for advisors on
issues involving estate, charitable, tax,
and education planning.
Heather has a bachelor’s degree from Endicott College
and a JD from University of San Diego School of Law.
She earned an LLM in taxation from Boston University
and has enrolled in a program to earn an MS in
financial planning from Bentley University. Prior to
joining Commonwealth, she held positions at Bank
of America Investment Services/Merrill Lynch and
Investors Capital. Heather holds FINRA Series 7, 9, 10,
and 63 securities registrations as well as the Chartered
Advisor in Philanthropy® (CAP®) certification.
MARTIN BAKER, CFP®
Advanced Planning Consultant

Martin joined Commonwealth
in January 2019 as an advanced
planning consultant. In this role, he
provides financial planning support
for advisors, including estate, trust,
charitable, education, business, and
social security planning strategies.
Prior to joining Commonwealth, Martin was
a private wealth relationship manager at Fidelity.
Before that, he was a wealth strategist with UBS. He
earned a bachelor’s degree in finance from Bentley
University and holds the CERTIFIED FINANCIAL
PLANNER™ professional certification and FINRA
Series 7 and 66 securities registrations.
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Commonwealth’s Advanced Planning Consultants continued

MIKE BAUM, CFP®
Advanced Planning Consultant

Mike has been with Commonwealth
since August 2008 and joined the
Advanced Planning team in 2017.
As an advanced planning consultant,
he acts as a resource for our advisors
on issues involving financial planning
software and charitable, tax, education, and social
security planning.
Prior to joining the Advanced Planning team, Mike
held several leadership roles on the Data Integrity
team, most recently as supervisor of the group.
Mike has a BS in business administration from the
University of Connecticut School of Business. He
holds the CERTIFIED FINANCIAL PLANNER™
professional certification and his FINRA Series 7, 24,
and 66 securities registrations.
MAUREEN BAXTER, MBA,
CLU,® ChFC ®
Advanced Planning Consultant

Maureen joined Commonwealth
in December 2013 as an advanced
planning consultant. In this role, she
serves as a resource for advisors in all
areas of financial planning, including
executive benefits, as well as high‑level insurance
planning, social security, estate, and business planning.
Maureen earned her MBA from Plymouth State
University and her Chartered Life Underwriter® (CLU®)
and Chartered Financial Consultant® (ChFC®)
designations from The American College. Prior to
joining Commonwealth, she was an assistant vice
president of advanced sales and sales development at
Lincoln Financial Group. She also held positions
at Western and Southern Financial Group, and
Jefferson Pilot Insurance Company.

KEVEN DUCOMB, JD, MBA
Advanced Planning Consultant

Keven joined Commonwealth in
May 2019. In his role as advanced
planning consultant, he acts as
a resource for advisors on issues
involving estate, charitable, tax,
and education planning. Keven has
a bachelor’s degree, JD, and an MBA from University
of Michigan. Prior to joining Commonwealth, he held
positions as a practicing attorney at Community Bank,
N.A., and Comerica Bank.
DAVID HAUGHTON, JD
Advanced Planning Consultant

David joined Commonwealth
in March 2018 as an advanced
planning consultant. In this role, he
provides financial planning support
for advisors, including estate, trust,
charitable, education, business, and
social security planning strategies.
Prior to joining Commonwealth, David was in private
practice for eight years in Massachusetts and Southern
New Hampshire. He has experience representing
individuals and companies in bankruptcy, as well as
engaging with many other general practice areas. Over
the last few years, he has exclusively practiced in areas
of elder law and estate planning and administration.
David graduated with a BA from the University of
Massachusetts Amherst and earned his JD at the
Massachusetts School of Law. He is admitted to the
Massachusetts and New Hampshire bars, as well as the
U.S. District Court for the District of Massachusetts
and the U.S. District Court for the District of
New Hampshire.
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Commonwealth’s Advanced Planning Consultants continued

ANNA HAYS, JD, LLM
Advanced Planning Consultant

KRISTA TEEGARDEN, CLU,® ChFC®
Advanced Planning Consultant

Anna joined Commonwealth in
November 2016 as an advanced
planning consultant. In this role, she
provides financial planning support
for advisors, including estate, trust,
charitable, education, business, and
social security planning strategies.

Krista joined Commonwealth in
September 2018 as an advanced
planning consultant. In this role, she
provides financial planning support
for advisors, including estate, trust,
charitable, education, business, and
social security planning strategies.

Prior to joining Commonwealth, Anna worked for
Wilmington Trust, the Pennsylvania Department of
Aging and Department of Human Services, the U.S.
District Court for the Western District of Pennsylvania,
and Chemical Bank in New York City. Anna earned
her undergraduate degree and JD from Duquesne
University and an LLM in international human rights
from the National University of Ireland in Galway.

Prior to joining Commonwealth, Krista worked
with independent advisors conducting research
and analysis and implementing advanced estate and
business strategies.
She also worked closely with attorneys to design
and implement nonqualified plans and executive
benefits. Krista earned her bachelor’s degree in
finance at Biola University. She holds the Chartered
Financial Consultant® (ChFC®) and Chartered Life
Underwriter® (CLU®) designations, as well as her
FINRA Series 7 securities registration.
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